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Some people could be laughing when looking at you reading The Unfair Advantage: Sell With NLP! By
Duane Lakin Ph.D. in your downtime. Some might be admired of you. As well as some may desire
resemble you that have reading pastime. What concerning your own feel? Have you felt right? Reading The
Unfair Advantage: Sell With NLP! By Duane Lakin Ph.D. is a requirement as well as a pastime at the same
time. This condition is the on that will make you feel that you must check out. If you recognize are seeking
the book qualified The Unfair Advantage: Sell With NLP! By Duane Lakin Ph.D. as the choice of reading,
you could find here.

Review
"The impact on our sales was immediate!" -- Chad Jorgensen, Managing Director, Nu-Ear Electronics

From the Author
This book is unique in its emphasis on proven practical techniques. It is not a "motivation" book, because
successful sales results is all the motivation you need. The Unfair Advantage began when a client told me
they wanted to avoid "coming in second", as they described it. Over a fifteen year period, the program grew
into the content you will see in this book. Don't buy this book looking for easy answers. It still takes practice.
But everything in The Unfair Advantage works and can work for you.

About the Author
Dr. Duane Lakin is a consulting psychologist with over 25 years of experience consulting to businesses and
training people in how to use NLP (neurolinguistic programming) to see real results from their efforts. He
has helped companies in the US, UK, Canada, Russia, Hungary, and Italy learn to speak and write more
effectively and get better results from their sales and marketing efforts.
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Excellent The Unfair Advantage: Sell With NLP! By Duane Lakin Ph.D. publication is constantly being
the best buddy for spending little time in your workplace, night time, bus, and also anywhere. It will be a
great way to simply look, open, and also review guide The Unfair Advantage: Sell With NLP! By Duane
Lakin Ph.D. while in that time. As understood, experience as well as ability do not consistently had the much
money to get them. Reading this book with the title The Unfair Advantage: Sell With NLP! By Duane Lakin
Ph.D. will let you know more things.

When obtaining this publication The Unfair Advantage: Sell With NLP! By Duane Lakin Ph.D. as reference
to read, you can get not just inspiration but likewise new understanding as well as driving lessons. It has
more compared to usual advantages to take. What type of publication that you read it will serve for you? So,
why should get this book entitled The Unfair Advantage: Sell With NLP! By Duane Lakin Ph.D. in this
article? As in web link download, you could get the book The Unfair Advantage: Sell With NLP! By Duane
Lakin Ph.D. by on the internet.

When obtaining guide The Unfair Advantage: Sell With NLP! By Duane Lakin Ph.D. by on the internet, you
can read them anywhere you are. Yeah, even you remain in the train, bus, hesitating checklist, or various
other places, on-line e-book The Unfair Advantage: Sell With NLP! By Duane Lakin Ph.D. can be your
buddy. Each time is a great time to review. It will improve your expertise, enjoyable, enjoyable, driving
lesson, and encounter without investing even more money. This is why on-line e-book The Unfair
Advantage: Sell With NLP! By Duane Lakin Ph.D. comes to be most wanted.
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The Unfair Advantage: Sell with NLP! is a book for people who want new skills to influence others, who
know that all selling is personal, and who see the need to sell themselves more effectively. It is for people
who want to have an advantage in everything that they say, write and do. It is for YOU if you want to find an
edge--an advantage--in your work life.

Much of The Unfair Advantage: Sell with NLP! is based on NLP (neurolinguistic programming) skills. But
NLP is much more and much less than what is seen in this book. The techniques and skills here have been
fine-tuned by the author for the last 30 years for only one purpose: to help sales and marketing professionals
be more effective and successful. This book will teach you how to sell YOU, understand your prospects, and
lead the sales process.

The Revised Edition contains two new chapters that were not included in the 2000 edition (Mindsets or
Metaprogams and Handling Objections). That is the only major change in the Revised Edition other than
format and pricing.
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Most helpful customer reviews

87 of 95 people found the following review helpful.
This sales book does what it advertises
By Amazon Customer



I immediately liked the book when I read the Preface, which is about being able to sell exactly as the
customer needs it. I couldn't agree more, even if I have been running intro trouble with 50% of the
salespeople I met when trying to convince them of that kind of thinking.
Let me first tell you what this is NOT. - if you want a book that applies my favorite aspect of NLP, cognitive
styles (metaprograms), to Sales, I'd recommend "Selling the way your customer buys" by Marvin Sadovsky
& Jon Caswell.
- Or if you want a book discussing (theoretical) how to apply ALL NLP models to sales, I'd rather
recommend other books, such as Genie Laborde's classic "Influencing with Integrity", etc. However all these
books tend to suffer from the same problem: it's hard to translate their message into practice, because they
lack exercises.
But if the two previous things aren't what you're looking for, this might be the book for you.
How does it compare to other NLP books? If the book doesn't cover ALL of NLP, it has the advantage that it
is much more practical. You really can use it as a workbook (as the author promises). I guess that a trainer
could do a 2 or 3-day workshop to teach salespeople to *really* master this material. Let me tell you what it
includes: It will help you understand how to recognize and use different representation systems (Visual-
Auditory-Kinesthetic), buying strategies and non verbal mirroring. As for the NLP language skills, it
concentrates action language and action commands.
If the author wants to improve his book, I would recommend adding other NLP models (such as meta-
program's and the meta-model). But to remain as practical, that would boil down to writing a second volume
or make this one double the size.
As for the price: yes it's expensive. So is following a workshop. If you don't use any NLP yet, I agree that the
book will pay back for itself if you apply these principles."...

43 of 47 people found the following review helpful.
The best "invisible" selling system that really works
By David Garfinkel
It's tough to find selling stuff that works but doesn't sound like some cornball, canned routine out of a used
car showroom. That's because talking in a natural-sounding way is rarely effective in high-powered selling.
Yet when you start to deal with the big players and big deals, sounding genuine and authentic is the *only*
thing that works. All top sales professionals and wheeler-dealers know this.
Duane Lakin has come up with the first training and language system I have seen that will improve your
effectiveness selling to anyone. I know because I've used his techniques with large-dollar sales and seen my
results improve. I've also reviewed all the other sales trainers who use NLP as part of their method. Some are
very good, but no one comes close to Duane in terms of a transparent, deceptively simple set of methods you
can quickly learn and use.
One thing that's great about his book is he also shows you how to apply NLP to telemarketing and writing
sales copy. I don't know of anyone else who's done that.
A lot of people interested in sales and NLP think something has to be flashy, complex and technically
overwhelming to be any good. As someone who makes his living because of the results he gets, I can tell you
that just the opposite is true. Fortunately, this book contains what you need to get better results and still come
across like a human being. That's rare and extraordinarily valuable.

39 of 44 people found the following review helpful.
A compelling value. Money well spent!
By GVF
I have read the Unfair Advantage from cover to cover several times. More importantly, I have experienced
results, based on the lessons you will learn in this book, that have been amazing. If you want great literature,
don't buy the Unfair Advantage, consider War and Peace. If you want great results in your interpersonal
skills and feel that a higher closing ratio sounds like something you want to read about, get the Unfair
Advantage.



This is my first review to Amazon.com. I have read several books that flirt with making NLP a concrete and
usable sales tool. This is the first book that I have found worthy enough for me to share an opinion on.

See all 40 customer reviews...
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Be the initial who are reviewing this The Unfair Advantage: Sell With NLP! By Duane Lakin Ph.D.
Based upon some reasons, reviewing this e-book will supply more benefits. Also you need to read it detailed,
web page by web page, you could finish it whenever and anywhere you have time. Once again, this on-line
publication The Unfair Advantage: Sell With NLP! By Duane Lakin Ph.D. will give you very easy of
checking out time and task. It also provides the encounter that is economical to get to and acquire
significantly for better life.
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